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254 CALIFORNIA HISTORICAL SOCIETY QUARTERLY 

HIDES AND TALLOW 
McCulloch, Hartnell and Company 

1822-1828 

Strange would it be if the Pacific Ocean, washing California's 

extended coast line, had not played a part in the State's history. 
And yet our histories, either completely silent or briefly generalized 

concerning California commercial affairs, tell us little of the ships 

coming to the California shore, or of the hide and tallow trade, which 

toward the end of the first quarter of the nineteenth century opened 
the commercial gates of this heretofore isolated Spanish province. 

An English firm had the credit of being the first mercantile house 

in California. A consideration of the extent of the trade of McCulloch, 
Hartnell and Company renders the history of our State no longer local. 

We leave Monterey, where the main branch of the company was lo 

cated, and follow the thread of this commerce to the Pacific coast of 

South America at Lima and Santiago. Thence we may still trace the 

thread to the Atlantic seaboard at Montevideo and Rio de Janeiro. 
Thence it goes across the Atlantic to Liverpool, England. To see the 

California company in a true light we must view it from the three 

vantage points 
? 

England, South America, and California. 

About 1818 a commercial venture was sent out by James Brother 

ston and Company of Liverpool, England, to South America. In San 

tiago, Chile, a branch firm under the name of John Begg and Company 
was established.1 Step by step, the company progressed up the coast 

reaching out to Coquimbo, to Lima, and then to Guayaquil.2 A final 

stride up the Pacific coast was made in 1822, when McCulloch, Hart 

iThe earliest date found of John Begg in South America is April, 1818; see 

Miller, J., Memoirs of General Miller, II, 222. Bancroft refers to the parent 
English establishment as "Brotherton" and Company, whereas "Brotherston" is 
the spelling used in company letters. 

2 Trade with Coquimbo began early in the company's history. For mention 
of the Coquimbo trade see Hartnell's letters of 1820, February 1, 2, 6, 11 and 

March 4, in Vallejo, Documentos para la Historia de California, XXVIII, Nos. 126, 

127, 128, 129, 132; and Hartnell documents (deposited by Gregory in Bancroft 

Library), letter of February 18, 1820. 

Trading possibilities with Lima were first investigated by John Begg in De 
cember of 1820.?Begg to Hartnell, December 9, 1820; Hartnell documents. In 

August of the following year, Begg sailed in the Favorite for Lima, where a branch 
house was established.?Hartnell to George Hartnell, August 8, 1821, in Hartnell 

letter-book of family correspondence (Gregory collection) ; also Hartnell to Edward 

Petty, August 8, 1821; Ibid. 

Company trade with Guayaquil was first opened up by Hartnell on a trading 
voyage to the Guayaquil coast from May, 1820, to January, 1821. For full 
account of this voyage, see Hartnell, W. P., Journal of a Trading Voyage to the 

Coast of Guayaquil, MS. 
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HIDES AND TALLOW 255 

nell and Company extended their field of operations from Lima to 
California. 

Early in June of 1822 the John Begg sailed into Monterey harbor. 
Aboard were William Petty Hartnell and Hugh McCulloch, partners 
in the new company.3 The Englishmen knew what they were after, for 

immediately they appeared before Governor Sola and the prefect 
Payeras to propose the formation of a contract with the missions for 
hides and tallow. The consent of both was readily obtained. Payeras 
wrote enthusiastically to the mission fathers, pointing out to them the 

advantage of the proposed agreement and urging them to enter into 
the contract.4 Sola wrote that it was "an opportunity for which they 
had been waiting," and if the inhabitants of the province did not take 

advantage of it, and "leave off their character of slackness and aban 

don," they deserved to be treated as vagrants were in Mexico.5 
Entrance into the contract was entirely voluntary, but acceptance 

obligated the contracting parties to a three-year term beginning with 

January of 1823. Ships were to be sent to all the harbors and bays of 
the California coast from San Francisco to San Diego. Although hides 
for the English market and tallow for South America were the principal 
objects of trade, numerous other commodities were specified as of 

secondary interest ? 
soap, horse hair, horn, hemp, beef in brine, man 

teca (suet), aguardiente, and wheat. A price scale for each of the 
above items was arranged. The agreed price for hides was one peso, 
and for tallow, two pesos an arroba (twenty-five pounds).6 

An unprecedented event in California's history had come to pass. 
The entrance into the California market of a foreign business house 
had been facilitated through a mission contract approved by the gover 

3 
According to the terms of the five-year copartnership of John Begg and 

Hugh McCulloch, the latter agreed to go to California to collect hides and tallow 
or other produce to be exchanged for merchandise specified by Begg and Company. 

Hartnell was to be admitted as a partner when McCulloch considered his services 
necessary. For agreement in full, see Memorandum of Copartnership, March 21, 
1822 ; Hartnell documents, and continued in Vallejo, Documentos para la Historia 

de California, XXVIII, No. 155. 
4 

Payeras to the mission fathers from San Antonio to San Diego, June 12, 
1822; Archivo de las Misiones, Papeles Originales, I, pp. 516-19. 

5 Sola to Peralta, July 6, 1822 ; Departmental State Papers, Sacramento Series, 
VI., p. 49. Sola to Guerra, June 20, 1822 ; Guerra y Noriega, Documentos para 
la Historia de California, IV, p. 98. Approval of contract by Sola, June 20, 1822 ; 

Archivo de las Misiones, Papeles Originales, I, p. 525. 
6 The terms of the contract were explained in detail by Payeras to the mission 

fathers from San Antonio to San Diego on June 17, 1822; Archivo de las Misiones, 
Papeles Originales, I, pp. 520-25. 

The exchange rate in terms of English money, was in 1827, 48d for 1 peso 
and in 1828, 47d for 1 peso.?Begg and Company to McCulloch, Hartnell and 
Company, April 10, 1827; Hartnell documents. Begg and Company to Hartnell; 
Vallejo, Documentos para la Historia de California, XXIX, No. 282. 
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256 CALIFORNIA HISTORICAL SOCIETY QUARTERLY 

nor and prefect. But would the missions as readily bind themselves 
to a three-year agreement? To settle this query, McCulloch and Hart 

nell began a personal solicitation of the missions. In the north Hart 

nell persuaded all the missions, with the exception of San Francisco, 
to enter the contract. McCulloch among the southern missions en 

countered some difficulty. However, the missions for the most part 

responded eagerly to this offer to trade.7 

The establishment of McCulloch, Hartnell and Company was fur 

ther secured by gubernatorial permits. Arguello conceded to Hartnell 
on behalf of the company the right to trade in all ports of California.8 

Furthermore, early in 1823, the governor granted a petition asking for 

permission to build warehouses at Monterey and San Pedro.9 

Before we consider the activities of McCulloch, Hartnell and Com 

pany during the acme of their business, let us call to mind how Cali 

fornia must have appeared to a merchant in 1822. One might be 

justified in questioning the existence of a California market at this 

early date. However, dotting the California coast from San Francisco 

to San Diego were nineteen missions, besides several presidios and 

pueblos. The mission fathers welcomed a chance to trade their surplus 

7 A note (evidently written in July, 1822, by Hartnell) concerning the entrance 
of the California missions into the contract is found in Hartnell letter-book of 

family correspondence (in the Gregory collection) : 

"Sn. Fran. does not enter into the contract, but promises to deliver on 
the arrival of the vessel at that port 500 a. of Tallow, some 

manteca and the hides which may be in readiness by that time, 

will for the present deliver in Sn Franco 30 Botas of Tallow, 
and binds itself to give yearly for the 3 years of the contract, 
the portion of Tallow that falls to its share, and 600 hides with 
the promise of as many more as it can collect, 

will now give 25 Botas of Tallow and offers for the 3 yrs. all 

that it can produce excepting only sufficient to pay the Sindico 

of Tepic for certain articles which it has already bespoken. 
It can not promise any fixed quantity of hides but will do all 

it can to economise and binds itself to sell to us only. 

gives for the present some 30 Botas of Tallow and promises to 

exert itself to deliver yearly 1000 Hides and 100 Botas of 

Tallow which are to weigh 7 a. upwards, 

will give yearly 250 a. Tallow and 100 Hides 
can promise no tallow for the present but in every other re 

spect conforms to the contract for the 3 years. 

agree to the general terms of the contract 

makes a separate contract for 3 years and the other missions 

will not bind themselves by any contract whatever." 

8Alvarado, B., Historia de California, II, p. 71. 

9 Petition of McCulloch and Hartnell to the governor of Upper California, 

May 21, 1823; Hartnell documents. 

"Sn Jose 

"Santa Clara 

"Sn Juan 

"Sn Carlos 
"Soledad 

"San Antonio & 
La Pur?sima 

"San Gabriel 
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HIDES AND TALLOW 257 

hides and tallow for mission supplies.10 The Englishmen had a market, 
but they soon discovered that the missions required a distinct type of 

goods. Furthermore, the widely scattered missions presented a problem 
in salesmanship. The building up of trade with an unexploited region 

was not an easy task. 

What were the general trading methods of McCulloch, Hartnell and 

Company? As soon as a company ship had dropped anchor in Mon 

terey Bay, the captain delivered to Hartnell business letters from the 

main firm in South America and the invoice of the ship's cargo. Shortly 

thereafter, circular letters, announcing the arrival of the brig and en 

closing a list of goods aboard, were dispatched to the northern and 

southern mission fathers. Within a week or so, the recently arrived 

vessel proceeded southward, touching at specified collection depots.11 
At each port samples of the ship's cargo were exhibited, goods 
delivered to the missions, future order lists made out by the friars, and 

hides and tallow taken aboard. From San Diego, where stowage was 

completed, the ship sailed for South America or England.12 

Plying the California coast from depot to depot, there were during 
the years of the mission contract (1823-1826), some dozen different 

McCulloch, Hartnell and Company ships of an average capacity of 

two hundred tons. All that we can do here is to mention the names 

of these vessels ? John Begg, Bahia Packet, Neptune, Hebe, Young 

Tartar, Pizarro, Esther, Junius, Speedy, Eliza and Inca. Of these, 
several made two or three trips to the California coast, and five sailed 

directly for England. The mere listing of the vessels does not tell the 

story of the collection of hides and tallow, of the selling of the several 

10 Items appearing on the mission order lists included articles for the religious 
services and furnishing of the mission proper: images, gold and silver thread for 

embroidering frontals, copes, altar hangings, gold and silver lace for ornaments, 
musical instruments such as the flute, horn and violin, books, sacred games, gun 
powder for rockets, carpets, and window glass; general merchandise?cotton and 
linen cloth, thread, needles, and buttons; culinary articles?copper and iron kettles, 

frying pans, dishes, and knives; wearing apparel?trousers, stockings, hats, and 

bright red handkerchiefs; agricultural and farming implements?garden tools, axes, 
and slaughtering knives; and food products?rice, sugar, cocoa, tea and coffee. 

11 For summarized description of collecting points for mission produce, see 

letter of McCulloch, Hartnell and Company to Begg and Company, November 27, 

1824; Hartnell letter-book (deposited by Zabala in Bancroft Library), pp. 87-88. 

Collection depots north to south: San Francisco for missions San Francisco, 
San Jos? and Santa Clara; Santa Cruz; Monterey for missions San Juan Bautista, 
San Carlos, La Soledad and San Antonio; harbor near San Luis Obispo for mis 

sions San Luis Obispo and San Miguel; harbor near La Pur?sima; Coxo (Coro) 
for Santa In?s; Santa Barbara for missions Santa Barbara and San Buenaventura; 
San Pedro for missions San Fernando and San Gabriel; San Juan Capistrano for 

missions San Juan Capistrano and San Luis Rey; San Diego for missions San 

Luis Rey and San Diego. 
12 Similar trading methods were used a decade later by Robinson.?Robinson, 

A., Statement of Recollections, MS. Bancroft Library, pp. 3-5. 
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ships' cargoes, nor of the difficulties of filling inopportunely sent vessels, 
which often arrived at the very onset of the winter season when southerly 
winds endangered embarkation. To save the expense of sending vessels 

of a couple of hundred tons along the coast to pick up hides here and 

there, John Begg and Company sent to California the Young Tartar, a. 

small ninety-five ton schooner, which sailed quickly from depot to depot 
and then reloaded on the larger carrying vessels at Monterey, San Pedro, 
and San Diego.13 

Obstacles to McCulloch, Hartnell and Company trade were con 

stantly looming up. Although the mission friars for the most part re 

mained faithful to the terms of the contract, difficulties arose now and 

then. Such large quantities of mixed tallow and grasa, an edible fat, 
were discovered in the cargoes of earlier ships, that McCulloch advised 

Hartnell "although they are great Christians in that quarter, to look 

sharp after them ? several of the skins have got very bad tallow and as 

black as pitch."14 Undependable Indian laborers handicapped company 

operations. As long as the English firm was the exclusive occupant of 

the mission trading field, all was well. However, Anglo-American and 

Lima traders began to frequent the coast and by cash offers and high 

prices, not only bought up every hide from cattle owners outside the 

contract, but caused discontent among those within the contract.15 

Governmental exclusion from ports under the new governor Echeandia, 
and high duties were further obstructions to company trade. 

Despite arduous and impedient circumstances, McCulloch, Hartnell 

and Company sought more extensive business connections. Business 

relations were established with the Russian Northwest Company of 

13 The Young Tartar was purchased on the account of John Begg and Com 

pany in April of 1824.?Begg and Company to McCulloch, Hartnell and Company, 
April 24, 1824; Vallejo, Documentos para la Historia de California, XXVIII, No. 
354. 

In November of 1826, the Young Tartar was broken up on the beach of San 

Diego.?Official condemnation of the Young Tartar, July 29, 1827; Vallejo, Docu 
mentos para la Historia de California, XXIX, Nos. 143, 144. 

For cargoes and agreements concerning McCulloch, Hartnell and Company 
vessels, see charter parties, invoices, and sales accounts; Hartnell documents. 

14 McCulloch to Hartnell, March 2, 1825; Vallejo, Documentos para la His 
toria de California, XXVIII, No. 435. 

Difficulties arose at San Gabriel over the inclusion with manteca of ri?onada, 
an inedible fat used in tallow making. 

15 
Frequent complaints from the mission fathers of the high price of English 

goods in comparison with cheaper offers from other merchants, were received by 
Hartnell. Examples of complaints: Duran to Hartnell, November 28, 1823, and 

July 19, 1824, Archivo de las Misiones, I, pp. 638-40; Zalvidea to Hartnell, April ' 
7, 1823, p. 698, Ibid, p. 600; McCulloch and Hartnell to Peyri, July 1, 1823, Chap 

man, C. E. (Ed.), Letter-Book of William Hartnell, pp. 48-49. 
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HIDES AND TALLOW 259 

Bodega.16 Proposed trade with Manila and Canton ships failed to 

materialize because of lack of funds. The accessory business of salt 

ing beef was an ambitious project with prospects of success. Three 

Irishmen, Mr. Tivy, John Wade, and Lawrence Long, were sent out 

especially by the Liverpool firm of James Brotherston and Company, 
for the California branch.17 Through the influence of Captain Jos? 
de la Guerra, a large farm near Monterey capable of maintaining four 

thousand cattle and covered with oaks suitable for the making of staves 
and casks was secured by Hartnell for the beef-salting establishment.18 

California salted beef sold well in South America; but since British 

ships of war were provided with beef directly from England, the supply 
demanded did not warrant the maintenance of an expensive establish 

ment in California.19 

To South America and England we must look for a more complete 

understanding of McCulloch, Hartnell and Company trade. John Begg 
and Company was fundamentally a speculative enterprise, dependent 
for its existence on the South American political situation. California 

produce, introduced to a market sustained by war conditions, was sub 

ject to uncertain sales and fluctuating prices.20 With the cessation of 

hostilities, large supplies of tallow from South American production 
centers flooded the market and reduced prices. Brazilian hides, as 

disturbances abated, were again introduced to the English market, dis 

placing the inferior California hides. 

16 
Sample sealskins were sent aboard the Hebe and Neptune to England. A 

high duty and low price in the Liverpool market, however, made the proposed 
seal trade unprofitable. In July, 1824, Hartnell sold the captain of the Russian 

brig Buldakoff, 1500 fanegas of wheat from the mission San Gabriel.?Hartnell 
to Zalvidea, July 20, 1824; Hartnell letter-book, pp. 54-55. Sales to Russian 

Northwest Company may be found in, Account book of McCulloch, Hartnell and 

Company, 1822-1826 (deposited by Zabala in Bancroft Library), pp. 77, 79, 80, 
84, 85, 89, 141, and 151. 

17 
Begg and Company to McCulloch, Hartnell and Company, October 26, 

1824; Hartnell documents. 
18 Hartnell to McCulloch, May 6, 1825 ; Hartnell letter-book, pp. 107-8. 
19 

Begg and Company to McCulloch, Hartnell and Company, September 24, 
1825 ; Vallejo, Documentos para la Historia de California, XXIX, No. 480. 

Begg had never intended an expensive beef-salting establishment. The primary 
purpose was to free the hides from the cost of the carcass by the small estimated 

profit.?Begg and Company to McCulloch, Hartnell and Company, June 26, 
1825 ; Hartnell documents. 

20 In 1823 and 1824 prices for tallow were low ($10-$12 a quintal) due to 

importations from Chile and Buenos Aires. Diminished importations during the 
next two years increased the prices. In September, 1825, McCulloch wrote that 

high prices for tallow aboard the Pizarro "has driven them all mad to speculate 
to your quarter".?McCulloch to Hartnell, September 28, 1825 ; Vallejo, Docu 

mentos para la Historia de California, XXVIII, No. 487. In 1826 tallow on the 

Speedy sold for $16 and retailed at $26.?Begg and Company to McCulloch, 
Hartnell and Company, March 14, 1826; Hartnell documents. A few months later 

with supplies pouring in from Chile, the price peak fell. 
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Rounding the Horn, McCulloch, Hartnell and Company vessels 
sailed up the eastern coast of South America and before continuing the 

voyage across the Atlantic touched at either Montevideo or Rio de 

Janeiro where agents of English firms inspected the cargo. If wormed 
or 

sea-damaged, the hides were disembarked, aired, beaten, cleaned, 

and reloaded.21 

In England, hide dealers of Liverpool eagerly awaited the coming 
of the first California ship, "to see what sort of article is produced from 
so distant a country.22 Earlier cargoes, due to bad stowage, arrived 
in a wormed condition and sold at losses. Later shipments brought 
high gross returns, although high freight rates cut deeply into profits 
until James Brotherston and Company became convinced that the 

California establishment was an unprofitable undertaking.23 

Picturesque and romantic, the hide and tallow industry might well 
form a vivid and animated setting for a California scenario. During 

July, August, and September, when the cattle were fattest, Indians, 
vaqueros, and mayordomos gathered in every mission for that great 

event, the matanza, or annual cattle slaughtering. Lassoed and 

thrown to the ground by skilfully swung reata, the ill-fated beast was 

butchered by Indians who vigorously handled the slaughtering knife,24 

On the hide laid back on the ground, the carcass was cut up. In the 

early days of the cattle industry, only the better portions of the meat 

were chosen, and long strips cut off to be dried or jerked.25 The re 

maining parts were left to the bears, prowling coyotes and birds of prey. 
The animal fats were carefully saved. From the outer layer near 

est the hide was made manteca, used in every California household 
for cooking purposes.26 From the interior fat was rendered grasa, 

21 Letters dealing with the touching at Rio de Janeiro or Montevideo: ? 

McCulloch, Hartnell and Company to Harrison and Company, September 27, 
1823, Hartnell letter-book, pp. 11-12; to Mitchell, Ibid., pp. 12-13; to Harrison 

and Company, April 3, 1824, Ibid., p. 102 ; to Lincoln, January 12, 1825, Ibid., pp. 
102-3. 

22 Brotherston and Company to Begg and Company, May 21, 1824; Vallejo, 
Documentos para la Historia de California, XXVIII, No. 364. 

23 
Freight for the Neptune from May 1, 1823, to November 8, 1824 ??2760.9; 

gross returns of cargo, ?8207.15/2 ; net returns, ?4554.19/7. Freight for John 

Begg from July 1, 1824, to September 16, 1825 ? 
?3126.8/2; gross returns of 

cargo, ?8265; net returns, ?3601.9/2. 
? Account sales of Neptune and John Begg; 

Hartnell documents. 
24 For description of a matanza see, Davis, W. H., Sixty Years in California, 

pp. 46-49; and Robinson, A., Life in California, pp. 95-96. 
25 

Beiden, J., Statement of Historical Facts, MS, Bancroft Library, p. 18. 
Beef on McCulloch, Hartnell and Company ships: Pizarro, 1824?Salted beef, 

290 barrels; Junius, 1825?Jerked beef; Esther, 1825?Beef; Pizarro, 1825?Beef, 
100 barrels; Eliza, 1826?Dried beef; Pizarro, 1826?Dried beef, 126 barrels. Data 

compiled from Hartnell correspondence and account sales of company vessels. 
26 

Davis, W. H., Sixty Years in California, p. 37. 
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composed of the edible interior fatty portions, and sebo or tallow made 

up of kidney and other interior fat unsuited for comestible purposes. 
In huge iron kettles the rendering process, or the separating of fat 

from enclosing tissues, was effected. Melted, cooked and partially 

cooled, the rendered fat while still liquid was poured into botas, hide 

bags holding from twenty to forty arrobas, which were held open by 
four stakes fastened to the hide and set in the ground. Rendered by 
a crude process, California tallow contained many impurities.27 So 

frequent were complaints from South American purchasers, that John 

Begg and Company finally suggested that Hartnell purchase tallow "in 

the rough" from the missions and take it to Monterey to refine it.28 

Tallow and grasa were both used in the making of soap.29 
Hides were the chief object of McCulloch, Hartnell and Company 

trade. Since the English company was the first in California to solicit 

hides for a distant exterior market, it had no little difficulty in instruct 

ing the natives in hide curing. The Indians persistently ignored verbal 

instructions and proceeded in their accustomed manner.30 After the 

hide was detached from the carcass it was immediately stretched out 

by stakes passed through holes cut in each end.31 James Brotherston 

and Company complained that California hides were stretched too much 

in width and explained that "it is not the size of the hide that is looked 

to but its weight and the smaller compass this is in so much the 

better".32 

Cleaning of hides was a particular piece of work, since every particle 
of attached meat and fat had to be carefully cut off, else an entire 

cargo, stowed for many months, would become infected.33 Dried and 

27 
Rendering of tallow is described in, Davis, W. H., Sixty Years in California, 

pp. 36-37. Each bota contained from twenty to forty arrobas, and in the com 
mercial world about one-half arroba tare was allowed for each bota.?McCulloch 
to Hartnell, March 16, 1826; Vallejo, Documentos para la Historia de California, 

XXIX, No. 13. 
28 

Begg and Company to McCulloch, Hartnell and Company, October 14, 1824; 
Hartnell documents. 

29 The soap factory at San Gabriel was an extensive establishment. See Dale, 
H. C. (Ed.), The Ashley-Smith Explorations and the Discovery of a Central 
Route to the Pacific, 1822-1829, pp. 218-19. 

Packed in horse hides or boxes, soap made after patterns sent by Begg and 

Company was put aboard the Pizarro (1825), Speedy (1825), and Eliza (1826). 
30 

McCulloch, Hartnell and Company to Begg and Company, July 26, 1823; 
Hartnell letter-book, p. 1. 

31 
Dana, R. H., Two Years Before the Mast, p. 98. 

32 
Begg and Company to McCulloch, Hartnell and Company, June 26, 1825 ; 

Hartnell documents. 
California hides averaged less than Buenos Aires hides in weight. South 

American hides averaged from 28 to 32 pounds, while California hides averaged 

only from 22 to 24 pounds.?Brotherston and Company to Begg and Company, 

June 26,1824; Vallejo, Documentos para la Historia California, XXVIII, No. 375. 
33 Hide cleaning is described in Dana, R. H., Two Years Before the Mast, 

p. 98. 
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cleaned, the hides were folded lengthwise with hair innermost and piled 
one above another so that by their own weight and frequent turning 
over in order to complete the drying process, they were pressed flat.34 

Dust and insects were removed just before stowage by beating the hides 

with a flail ? a wooden stick to which was fastened a strip of hide and 

a short heavy piece of wood. 

Although most of the hides shipped to England by McCulloch, 
Hartnell and Company were sent in the dried condition, curing by 

salting was undertaken on a small scale by Spence at Monterey, and 

Logan, the company agent at the branch firm in San Pedro. Arriving 
in better condition than the dry hides, salted hides were preferred by 

James Brotherston and Company, although the additional weight was 

a shipping disadvantage.35 

Jolting over stony, rutty roads, clumsy ox carts, driven by Indians 

who now and then prodded the slow moving oxen with sharp-pointed 

sticks, carried the hides from mission to beach. In the rainy season, 

mules, bearing packs of hides, filed down toward the beaches over roads 

impassable for the heavy carts. 

Stowage of a vessel was an art of great importance. To ballast 

the ship, salted hides were laid in the bottom of the hold as far up as 

the keelson.36 Over the top of the salted hides was put a layer of salt 

and loose hides for dunnage. As dried hides were piled in the hold, 
lime was strewed over them.37 When the ship's hold was filled to 

within a few feet of the beams, steeving began. Beginning in the aft 

of the ship a "book" of from twenty-five to fifty hides was inserted by 
a mechanism of ropes, pulleys and beam dogs, until a hundred or a 

34 Brotherston and Company admonished the California company for sending 
salted hides with hair folded outside, "by which they are much injured in the 

sale, for it is by the hair adhering to the skin the dealers judge of the quality and 

soundness, and where the hair is turned out, it must of necessity be more or less 

injured".?Brotherston and Company to McCulloch, Hartnell and Company, Sep 
tember 20, 1825; Hartnell documents. 

35 Salted hides weighed from sixty to sixty-five pounds.?Brotherston and 

Company to Begg and Company, February 28, 1824; Vallejo, Documentos para la 

Historia de California, XXVIII, No. 336. 

It was not until 1826 that Begg and Company suggested the pickling of hides 

by soaking in vats of strong salt water as was done by Dana ten years later.? 

Begg and Company to McCulloch, Hartnell and Company, June 15, 1826; Ibid., 

No. 336. 
36 Brotherston and Company objected to the sixty tons of sand and stones, 

dead freight, in the Bahia Packet, and urged the use of salted hides which, as not 

over thirty-five were stowed to a ton, could be shipped only as ballast.?Brother 

ston and Company to Begg and Company, May 29, 1824; Ibid., No. 364. 
37 Lime had proved to be an effective preservative. Limed hides arriving in 

perfect condition in Rio de Janeiro, after being disembarked, beaten, and reloaded 

without further liming, were unloaded in England in a wormed condition.? 

Brotherston and Company to Begg and Company, June 26, 1824; Vallejo, Docu 

mentos para la Historia de California, XXVIII, No. 375. 
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hundred and fifty additional hides were forced in.38 When the last 

hide was stowed, bulkheads were put up in the hold and the hatches 

well caulked down. The ship was now ready for the six months' 

voyage to England. 
For the reasons which led to the dissolution of McCulloch, Hart 

nell and Company we must look both to California and to South 

America. In California, vigilant merchants were watching for the 

end of the monopoly of the English firm in January of 1826. Only a 

month after McCulloch, Hartnell and Company had entered the Cali 

fornia trading field, Gale, a Boston merchant, sailed into Monterey 

Bay with the intention of trading in hides and tallow.39 From South 

America others came ? 
Mancisidor, Anderson, and Virmond.40 Al 

though not the direct cause of the dissolution of McCulloch, Hartnell 

and Company, competition weakened the hold of the English firm on 

California trade. 

Projected during a business boom actuated by South American war 

conditions, McCulloch, Hartnell and Company had always been re 

garded by John Begg and Company as a mere venture. As the firm 

became less profitable with the opening up of the South American hide 

and tallow production areas, Begg lost his initial enthusiasm for the 

California venture.41 Moreover, unwise speculations of the South 

American firm made it insecure.42 
In April of 1827 John Begg and Company gave notice of the in 

tended temporary closing down of the establishment during an expected 
business depression.43 To facilitate the prompt closing of the firm, 

Hartnell took on his own private account the unsold goods remaining 
from recent consignments, and early in 1828 sailed for South America 

38 
Steeving is described in Dana, R. H., Two Years Before the Mast, pp. 306-8. 

39 While Gale had been engaged in the seal trade on the northwest Pacific 

Coast, he had become impressed with the possibilities of trade with the California 
missions. Returning to Boston, he persuaded merchants to fit out the Sachem for 

California.?Phelps, W. D., Fore and Aft, p. 242. 
40 

Juan Ignacio Mancisidor and Mr. Anderson, consignees of the house of 

Diego Goldie of Lima were the most persistent rivals of McCulloch, Hartnell 
and Company. 

41 
Logan to Hartnell, March 30, 1828; Vallejo, Documentos para la Historia 

de California, XXIX, No. 217. 
42 

Begg held extensive mining interests in the vicinity of Puno. 
43 "It is now our wish to bring the present Firm to a termination, and com 

pletely to wind up all its transactions, before we enter into new articles of co 

partnership with your Mr. Hartnell. The present juncture we consider favorable 
for a general settlement of accounts, for we can not look forward to any change 
in the present prospects of business for 12 or 18 months to come, by which time, 

we should hope, that a safe and commodious trade might be carried on with your 

place on new and more satisfactory arrangements for all parties".?Begg and 

Company to McCulloch, Hartnell and Company, April 10, 1827; Hartnell docu 
ments. 
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to dissolve the partnership.44 McCulloch, Hartnell and Company ended, 
but the hide and tallow trade lived on. 

The directing force of McCulloch, Hartnell and Company was 

William Edward Petty Hartnell, one of California's pioneers, whose 

services have not been commensurately acknowledged. After McCulloch 

left in 1822 for South America, the entire responsibility of the Cali 

fornia establishment shifted to the shoulders of Hartnell. Respected 

by all, implicitly trusted by even his mercantile competitors, Hartnell 

built up the hide and tallow trade from nothing to a volume which 

attracted other enterprising merchants. Californians in 1822 were in 

experienced in mercantile affairs. From north to south, back and forth 

went Hartnell to solicit trade and superintend the filling of vessels. 

The building up of a market, the initiation of business relations with 

scattered production points, the establishment of central depots for 

the collection of hides and tallow on an extended coast-line, and the 

instruction of natives in the preparation of produce for an exterior 

market 
? 

such were a few of the tasks confronting a pioneer mercan 

tile house in California. 

California in 1828, at the time of the dissolution of McCulloch, 
Hartnell and Company, commercially speaking, was far different from 

what it had been in 1822. A demand for foreign commodities had been 

created. Annually long lists of goods were made out by the mission 

aries. Each year the missions were scenes of industrial activity. The 

matanza, the melting down of tallow and grasa and the transportation 
of hides and tallow to specified collection depots on the beaches, occu 

pied the neophytes of every mission. Trade had become a part of 

mission life. The California of this last picture was the result of the 

activities of McCulloch, Hartnell and Company, and behind the com 

pany was the man ? 
William Hartnell. 

During the two following decades hides and tallow traders came in 
ever increasing numbers to the Pacific Coast. The story of McCulloch, 

Hartnell and Company is a brilliant introductory chapter to the larger 

story of the California hide and tallow trade. 
Adele Ogden, 

Bancroft Library, University of California. 

44 
According to the account statements of the California concern, there was a 

total loss of $29,071.0J/_, which, by the terms of dissolution were to be divided as 

follows: John Begg and Company, $18,169.3*/.; Hugh McCulloch, $6813.6; W. E. 

P. Hartnell, $4087.7. Hartnell also agreed to be responsible for outstanding debts, 

amounting to $14,381.3^4, owed to the company in California and for certain in 
surances? a total, including his share of the loss, of $18,885.4}/_.?Dissolution of 

Partnership of McCulloch, Hartnell and Company, May 6, 1828; Hartnell docu 
ments. 

For a few years, Hartnell continued in the hide and tallow business. How 

ever, on all sides he met with ill-luck, until finally in 1832, after his debts were 

discharged by Begg and McCulloch, he withdrew from commercial affairs. 
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